
 
National Golf Course Owners Association and  

New Jersey Chapter 
Application for Membership 

 
Owner or Primary Contact:      Position: 

 
Golf Course/Company: 

 
Mailing Address: 

 
City:    State/Province:  Zip/Postal:   

 
Telephone:  (             )    Fax:  (            ) 

 
Email:      

 
Website:    Tax ID# (required to get cash back from rebate program): 

 
[  ] Please subscribe me to the NGCOA Listserv. This email member community shares ideas and solves each other’s problems 
every day. You can’t afford to miss this extraordinary opportunity to network from the convenience of your desk. 
 

 Two-for-One Membership – When you join, you become a member of both the NGCOA and the New Jersey GCOA. Together, 
we represent you on national and local issues, help you connect with peers, and provide educational and savings opportunities. 
Here’s your first chance to save! Save 10% on membership dues when you choose a three-year membership. 
 
One-Year Membership Dues 
[  ] 9 Holes  $295          
[  ] 18 Holes  $615        
[  ] 27 – 36 Holes   $995 
[  ] 3 to 5 Courses   $1,220 
[  ] 6 to 10 Courses  $2,095 

SAVE 10% - Three-Year Membership Dues  
[  ] 9 Holes  $797 (save $88) 
[  ] 18 Holes  $1,661 (save $184)         
[  ] 27 – 36 Holes  $2,687 (save $298) 
[  ] 3 – 5 Courses   $3,294 (save $366)  
[  ] 6 – 10 Courses  $5,657 (save $628)

 
Type of Course (please select one): 
[ ]Daily Fee     [ ]Semi-private     [ ]Private     [ ]Resort     [ ]Municipal/Military     [ ]Golf Range; Alternate Facility w/less than 9 holes 
 
If you operate more than one course, please attach contact information on all courses. 

 

 

 New Jersey GCOA - Please check out the chapter’s website at www.njgcoa.org. 

 

 

 2013 Compensation & Benefit Report – Compare your data to your peers and know where your facility stands. 
[ ] $150 – Please send me the 2013 report. 

 

 

 Free Manuals – Download these titles in the NGCOA Bookstore at www.ngcoa.org.         
Guide to a Profitable Food & Beverage Operation  51 Ways to a More Profitable Golf Operation  
Pace of Play     51 Ways to Legally Protect Your Golf Course 
Successfully Marketing Your Golf Course              51 Ways to Increase Customer Retention 
How to Buy and Sell a Golf Course   Internet Marketing: Your Course Online 

 

 

 Payment - Please enclose a check made payable to NGCOA or pay by credit card. 
 
Total (Membership Dues + optional 2013 Comp/Ben Report)  $_______________  
 
Credit Card #:     Exp. Date:  * MC/Visa last 3 digits on signature strip: 

 
Credit Card Billing Address (if different from above): 

 
Name on Card:     Signature:    

 

Mail or Fax to:  NGCOA  291 Seven Farms Drive, Second Floor  Charleston, SC  29492 

  Fax: 843-881-9958  Phone 800-933-4262  www.ngcoa.org           


